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SONAR 2021: New emerging risk insights

While the COVID-19 crisis dominates the risk landscape, other emerging risks and trends arise from developments
in human-machine interaction, connected infrastructures, and ethics and sustainability.

Emerging risk themes and trend spotlights

This year’s SONAR report addresses the long-
term effects of the COVID-19 pandemic as well
as a range of emerging risks and trends for the re/
insurance industry. On climate change, we examine
the risks around efforts in the insurance business to
advance decarbonisation and net-zero emissions. We
look at threats related to increasing human-machine
interactions, including potential faulty health advice
from wearables, the ethics of digital nudging, and
innovations in urban mobility.

The COVID-19 crisis will leave its mark for years
to come. We don’t yet know the severity of the long-
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term health effects from COVID-19. During the
pandemic, cancer screenings, surgeries and treatment
were postponed which could result in higher death
rates in the future. Economically, the pandemic
widened income inequalities, hurting the middle class
which struggles with higher unemployment and lower
incomes.

COVID-19 also shaped the top two emerging risks this
year. An immediate danger are mothballed facilities.

Missed inspections and delayed maintenance increase
the risk of larger accidents as operations resume at oil
refineries, chemical plants, mines or power plants. The
second big threat are “zombie” companies, which are
unviable firms that stayed afloat thanks to COVID-19
support but may go bankrupt once pandemic relief
ends.

To get the publication, please click here
Source: Swiss Re

Top 20 insurance broking groups sweep up 52% of world broking

revenue

The world’s top 20 insurance broking groups accounted for just over a half of global insurance broking revenues
in 2020, according to rankings and analyses released yesterday by Insuramore, a provider of marketing services
and related consultancy with a primary focus on the insurance sector.

The rankings indicate that the world’s top 20 broking
groups as measured by total insurance broking
revenues in 2020 accounted for a combined 52.3% of
fees and commissions earned (and the top 250 groups
for 78%).

The value of the worldwide market for insurance
broking in terms of fees and commissions earned was
$117.7bn in 2020. The breakdown for this is:

* $55.1bn - to commercial P&C (non-life) insurance
retail broking,

* $11.2bn - private P&C (non-life) insurance retail
broking,

» $37.6bn - employee benefits plus life and health
insurance retail broking,

* $5.3bn - reinsurance broking, and
* $8.4bn - wholesale insurance broking.

(Note: The data omit tied agency and MGA activity
among other elements.)

COVID-19 impact

The analyses show that the global pandemic had
much less of an impact on insurance broking groups
than it did on enterprises in some other industries,
Insuramore says. Discounting inflation, growth in
global broking revenues during the year is thought
likely by Insuramore to have been between around
3% and 5% with reinsurance and wholesale insurance
broking plus both commercial and private P&C
insurance retail broking tending to fare better than
broking and administration of employee benefits.
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M&A

A further feature of 2020 was the acceleration in
M&A activity among broking groups; the pandemic
had the effect of encouraging such activity rather than
diminishing it with many hundreds of transactions
concluded globally. Furthermore, among the top 250
broking groups at the end of 2020, a significant number
were in the process of merging with or being acquired
by rivals via deals expected to conclude in 2021.

In addition to the proposed merger of Aon with Willis
Towers Watson, other major acquisitions already
completed or poised to conclude during 2021 as of the
date of the report include the following:

* A-Plan Group by Howden Group Holdings;
* ASCOMA by Chedid Capital;

* Be Wiser by Ardonagh Group; the insurance broking
interests of BGC Partners by Ardonagh Group;

* Bollington Wilson Group by Arthur J. Gallagher;
* Brightside by Markerstudy;

* Confie by Alliant;

» PayneWest Insurance by Marsh & McLennan,;

* Voogd & Voogd by Heilbron Groep;

» Wirtschafts-Assekuranz Gruppe by MRH Trowe;
and

» Worldwide Facilities by Amwins.
Networks

Meanwhile, and noting that these data points do not
count international broker networks as consolidated
groups, the equivalent percentages for the top 20
groups in each of commercial P&C insurance retail
broking, private P&C insurance retail broking and
employee benefits plus life and health insurance retail

broking were a respective 58%, 37.2% and 54.9%.

In alphabetical order, Arthur J. Gallagher, Aon, Marsh
& McLennan and Willis Towers Watson are the four
largest groups in commercial P&C insurance retail
broking and employee benefits plus life and health
insurance retail broking, and are also four of the five
largest in reinsurance broking.

However, Amwins, Ryan Specialty Group and
Truist Insurance Holdings are among the foremost
competitors in wholesale insurance broking with
Confie (in the process of merging with Alliant)
followed by HUB and AA Insurance Services likely
to be the top three in private P&C insurance retail
broking.

Definition of insurance broking revenues

According to Insuramore, insurance broking revenues
are defined as fees and commissions earned from
any kind of insurance (or reinsurance) wherein the
intermediary (brokerage / independent agency) acts in
an advisory capacity for its customers and places risks
with all or a broad range of carriers / underwriters in
the relevant market either directly (on a retail basis)
or indirectly via other intermediaries (on a wholesale
basis). Fees earned from alternative risk transfer
(ART) activity such as the placement of risks with
a captive carrier / underwriter, risk retention group
(RRQG) or insurance pool, or into an insurance-related
security, are also classified here as insurance broking
revenues, as are fees intrinsically related to core
broking activity such as those earned from safety /
risk / crisis management consulting, claims advocacy
/ claims management, premium finance, employee
benefits / health / pensions / wellness consulting,
associated data / actuarial analytics etc.

Source: Asia Insurance Review

WTW: Global insurance industry faces IFRS 17 costs estimated

at US$15 to USS20 billion

As the January 2023 transition date approaches, over 300 insurers reveal their top challenges in this comprehensive

study by Willis Towers Watson

The total cost faced by the global insurance industry
to implement IFRS 17 is estimated to be US$15-
20bn, according to a new worldwide survey by Willis
Towers Watson.

Kamran Foroughi, Global IFRS 17 Advisory Leader at
Willis Towers Watson, said: “This is an extraordinary
figure that will naturally lead to many questions from
boards and investors.

“For many, significant improvements will also be
required in business processes and finance operations

to deliver IFRS 17 efficiently and link with other
metrics. With smart investment and the right people,
an insurer’s IFRS 17 programme has the potential to
help deliver long-term annual savings to show against
the daunting up-front costs.”

The Willis Towers Watson study polled 312 insurers
from 50 countries and is believed to be the most
comprehensive IFRS 17 survey to date. Estimated
costs vary significantly by insurer size. The overall
global industry estimate of the cumulative cost of
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delivering IFRS 17 is US$15-20bn, with the average
programme cost for the 24 largest multinationals
being US$175-200m each, and US$20m each for the
remaining 288 insurers.

In addition to providing insurers with the opportunity
to benchmark their programmes against the efforts of
industry peers and insurance companies around the
world, the survey also revealed the top challenges
insurers expect to face in order to successfully
implement IFRS 17, principally relating to people,
data, systems and processes.

Other key findings include:

* Over 10,000 Full Time Equivalent employees will
be required to deliver IFRS 17. This presents major
challenges for insurers’ recruitment and retention
strategies, both within and beyond their IFRS 17
programmes.

* Only 52% of survey respondents believe that IFRS
17 earnings / equity will be slightly or much more
helpful than current GAAP earnings / equity, and 54%
believe that the need for non-GAAP reporting will
either slightly or significantly increase.

* Only 6% of companies in 2020 had a good
understanding of the business implications of IFRS 17
— this has now improved to 17%. Insurers believe that
the impact on a majority of KPIs is likely to be small.
KPIs which are believed to be affected are related to
measuring profit, new business and return on capital/
equity.

» Large multinationals have made more progress on
a scale from 0 to 5 (average: 3.5) than the remaining

insurers (average: 2.6), with progress highest in
EMEA (average: 2.9) and lowest in APAC (average:
2.4). Nevertheless, much work remains and companies
need to consider how best to ensure benefits of the
IFRS 17 programme.

Since Willis Towers Watson’s last survey in June 2020,
clear progress has been made in areas such as data and
IT workstreams, although setting up a robust process
designed to comply with tight reporting schedules
remains a challenge. The survey also reveals little
progress made in dry runs, disclosures and automation.
Yet, given the lack of qualified resources, Willis
Towers Watson predicts process automation will be
critical to the successful implementation of IFRS 17.

Kamran Foroughi said: “Strong doubts evidently
remain about whether IFRS 17 will lead to a more
useful metric than current GAAP/IFRS standards. This
is particularly true in more mature markets, where we
do not see an improved KPI benefit commensurate
with the costs, and insurers are actively planning new
supplementary reporting to help explain business
performance.

“If insurers are to unlock value from IFRS 17 they
should be aiming for significant business process
improvements including automation, efficiency and
auditability ‘out of the box’. This will save time and
money, allowing experts to be deployed on higher
value tasks and enabling insurers’ reporting functions
to do more, faster and with less. Regulation can be a
spur to drive performance, if the conditions are right.”

Source: Global Reinsurance

AXA shows pandemic BI impacts continue, with EUR300m

settlement

francais ‘ D

This morning, global insurance company AXA has shown that business interruption impacts from the COVID-19
pandemic continue to be felt, with the company announcing a EUR 300 million settlement offer for French

restaurants.

Calling it an “amicable solution”, AX A France said that
it is “offering a clear financial solution to the 15,000
restaurant owners who hold its “standard policy” with
extended coverage for business interruption losses
linked to administrative closure.”

A “fixed and definitive lump-sum payment” will
be offered to AXA France’s restaurant clients, with
this proposed settlement intended cover an amount
equal to 15% of the turnover of catering activity over
pandemic lockdown periods that affected the French
restaurant industry.

AXA France will offer this settlement to clients from
21 June until 30 September 2021 and the clients need

to liaise with their AXA contact to apply for it.

Patrick Cohen, CEO of AXA France explained, “AXA
has played its role and acted in a responsible manner
during the pandemic, supporting hundreds of thousands
of customers, and making a significant contribution to
the financing of the economic recovery. We regret the
misunderstandings with some of our restaurant clients,
especially given this sector was particularly hard hit
during the sanitary crisis.

“As restaurants are finally allowed to welcome their
customers again, we are taking this initiative so that
everyone can look to the future and focus on the
restart of economic activity. Such a large initiative is

2021/06/14 (lssui 104 ss=df 4]


https://www.francebleu.fr/infos/economie-social/axa-va-indemniser-les-restaurateurs-a-hauteur-de-300-millions-d-euros-1623302580
https://www.francebleu.fr/infos/economie-social/axa-va-indemniser-les-restaurateurs-a-hauteur-de-300-millions-d-euros-1623302580

unprecedented for AXA France. It will be implemented
throughout the country by our 3,000 tied agents and
all our distribution partners with the support of our
teams.”

AXA France does not believe the insurance contracts
this settlement will apply to actually covered
administrative closures, a fact it says was recognised
by the Bordeaux Court of Appeal this week.

Despite that, the insurer said that it hopes this,
“amicable solution aims to allow everyone to look to
the future.”

So AXAis offering to settle with the restaurant industry
in France, providing some funds to help restaurateurs
to recover from the costs of the pandemic related
lockdowns and business interruption they suffered due
to COVID-19.

It shows that business interruption claims are still
flowing through the global insurance and reinsurance
market and that this kind of settlement may be seen
elsewhere around the globe, lifting the ultimate cost
of pandemic shutdowns for the sector.

AXA Group explained that the EUR 300 million of
settlement costs are gross of tax but before accounting
for any reinsurance related benefits or recoveries.

The company has not made it clear whether it

anticipates being able to make any claims against its
reinsurance program for these additional costs.

However, AXA did say that the “cost of the settlements,
net of tax and after reinsurance, will be offset due to
favourable claims frequency developments in France
and Europe caused by Covid-19, which might suggest
the company does feel its reinsurance could support
these costs for the non-damage business interruption
settlement.

AXA clearly feels that it doesn’t need to increase
its EUR 1.5 billion of reserves for claims from the
COVID-19 pandemic.

The question is whether reinsurance capital is going to
support this settlement, which could have the potential
to see some reinsurers avoid paying as AXA maintains
the policies did not cover the pandemic shutdowns?

Another question this raises is how long is the non-
damage business interruption tail related to the
pandemic?

With legal action continuing in the US and also
Europe, there is the potential for additional claims to
be honoured, or settlements to be agreed, with potential
ramifications for reinsurance capital, including any
exposed ILS funds.

Source: Artemis

Data is the biggest barrier when addressing climate risk: WTW

According to a new survey by Willis Towers Watson (WTW), the availability of data is the biggest test firms
expect to face over the next five years in order to address climate risk.

The survey was created to gain insights on progress
made to assess and manage the impact of climate risk
on their business.

80% of respondents reporting data as their top concern
in the transition to a Net Zero economy, with difficulty
in making quantitative assessments (75%) and
insufficient expertise in the actions required (62%)
also being revealed as major challenges.

The results showed that only some of the organisations
that took part in the survey expect the level of risk
associated with climate change to diminish, with 40%
of respondents predicting today’s level of risk facing
their business will escalate over time.

The reinsurance broker explained that the pace of
change is far behind what is needed in order to keep
global temperatures from exceeding 1.5°C of pre-
industrial levels, the respondents explained that
implementing a strategy to achieve Net Zero is the
most common challenge to making this commitment
(43%), followed by a lack of tools or data (32%).

In addition to future climate-related challenges facing
the financial sector over the next five years, the survey
looked at issues senior decision makers are having to
deal with right now.

Respondents cited transition (75%), reputational
(63%) and social responsibility (57%) risks their
organisations are prioritising today in order to bridge
the gap and achieve Net Zero emissions.

Rowan Douglas, Head of Willis Towers Watson’s
Climate and Resilience Hub, commented: “Future
climate risks are unprecedented and systemic, and
the magnitude of the challenge is so huge and the
moment so late that every lever is being explored to
turn economies to meet the Paris targets.

“While the financial sector is well placed to take
a lead, climate-related risk not only needs to be
integrated into day-to-day risk management but also
to steer the whole economic transition to a low-carbon
and resilient future.”

Source: Reinsurance News
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The End of LIBOR: Are You Ready?

Implications for the Insurance Industry

The interest rate benchmark LIBOR is being wound down at the end of 2021. End dates have been announced for all
LIBOR term lengths and new alterative reference benchmarks have been developed. Firms, financial organizations,
insurers and governments should be taking appropriate action to review their operations and transition contracts to
the alternative rates to ensure the end of LIBOR does not lead to market disruptions, business challenges, or harm
to consumers. ICIEC will be prepared for the transition, will you?

The transition away from LIBOR can have a
significant impact on numerous aspects of an insurer’s
business if not managed intentionally. As with Islamic
banking facilities, insurers should consider if any
fallback provisions that apply after the transition
away from LIBOR are appropriate and satisfactory.
In terms of balance sheet valuation being impacted
by the transition, a small change in the discount rate
could have impact on long-dated liabilities with a
floating interest rate. Insurers should measure and
analyze the impact of these changes on their overall
capital position. If potential impact on cash flow and
liquidity is determined, insurers should revisit their
asset and liability matching. LIBOR is also the most
used rate for interest rate swap transactions. The
decommissioning of LIBOR could present issues
for insurers hedging against risk. Additionally, the
transition may affect insurers pricing for some of their
long-duration products, such as any legacy contracts
that are tied to LIBOR.

Regulators and rating agencies may examine insurers’
operational readiness for the transition process and
their ability to adjust their products, provisions and
contracts accordingly. To mitigate the possibility of

negative implications for their ratings, insurers need to
plan ahead. They can begin by identifying areas within
their products, models, and systems that are affected
by the transition and consider the impact. Insurers
need to understand the approach needed to address the
transition so that clear plan and governance framework
for operational readiness can be developed. A plan will
help prevent bottlenecks and avoidable delays during
the implementation process. Insurers should also keep
open communication with their board of directors
and senior management throughout the transition.
Additionally, speaking with clients and agents early
will limit surprises and disruptions in the future.

To read more details about LIBOR and its impacts,

please click here
Source: ICIEC
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Lloyd’s to develop underwriting room future vision for post-

pandemic working

Lloyd’s boss believes that this year, the marketplace offers a "once-in-a-generation opportunity’

Lloyd’s of London will be developing the vision of its
underwriting room over the coming months, according
to the market’s chief executive John Neal.

Speaking on this at last month’s virtual Cyber Summit
event, organised by CFC Underwriting, Neal said:
“As we look to return to the office and a new, better
[way of working], we are creating a future vision for
our iconic underwriting room.”

Lloyd’s will continue to support staff as they transition
back to the office, including adopting more flexible
ways of working.

In Q1 this year, Lloyd’s undertook a market-wide
consultation to understand the industry’s current
views of the underwriting room - its intention is to
completely redesign its physical marketplace.

Now armed with an extensive research base to inform
its thinking, Neal hopes Lloyd’s will develop its
future vision for the room and supporting spaces.
It will continue to test and refine ideas with market
participants.

This follows Lloyd’s closing its underwriting room
several times in 2020, adhering to government
guidelines during the Covid-19 pandemic.

Once-in-a-generation opportunity

Neal continued: “The marketplace that we see in 2021
offers us a once-in-a-generation opportunity to truly
perform for both our customers and our shareholders.

”That means we must simply drive innovation in
our products and services that we offer and create an
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environment that will attract the very best talent to our
marketplace.

”I am confident that we will remain close to our
customers. We will continue to lead the way for
solutions that will help to navigate the ever-changing
risk landscape. When our customers prosper, we
prosper t00.”

He added that as Lloyd’s “builds back better”
following the pandemic, one of its key challenges
and opportunities is increasing its preparedness for

Regional Insurance

the systemic risks the industry may encounter in the
future.

For example, in the run up to COP26 in November,
Lloyd’s will start to play a more leading role in the
climate change debate.

Linked to this, the market published its first
environmental, social and governance (ESG) report
last December - Lloyd’s plans to focus on the market’s
adoption of ESG commitments moving forward.

Source:Insurance Times

Takaful premiums to rise as demand grows for medical cover

Growth prospects for Islamic insurance, or takaful, remain healthy in the Gulf Cooperation Council(GCC) countries,
Africa and southeast Asia, helped by their large Muslim populations, relatively low insurance penetration and
rising demand for medical cover, Moody’s Investors Service said in a report.

“We expect takaful premiums to keep growing
moderately in the next two to three years, helped by
rising demand for medical insurance as more GCC,
African and southeast Asian countries introduce
compulsory health cover,” said Mohammed Ali
Londe, Vice President-Senior Analyst at Moody’s.
“The recent adoptions of risk-based capital regulation
in key takaful markets, and takaful insurers’ continued
embrace of digitalization, are further positive factors.”

Takaful premiums/contributions grew at a compound
annual rate of 6.8% between 2017 and 2020.Insurance
penetration (gross written premiums as a percentage
of GDP) in the takaful markets remains low,
indicating good growth potential. The introduction
of compulsory medical insurance within the past four
years in Oman, Qatar, Saudi Arabia and Kuwait, and
the implementation of mandatory motor insurance
in Saudi Arabia, will help sustain takaful premium
growth at or close to current levels.

Takaful operators are well positioned to benefit from
compulsory medical and motor cover, as they focus
mainly on retail lines. Mandatory medical cover
along with increased demand for healthcare induced
by the coronavirus pandemic is also driving growth
in southeast Asia and in Africa. In Malaysia, health
premiums already grew 25% in 2019 thanks to the
country’s National Health Protection Scheme, while
Egypt is phasing in compulsory health cover.

Moody’s expects takaful industry’ capitalisation
to strengthen as more governments introduce risk-
based capital regulation. Albeit in the short term this
poses some implementation and operational hurdles,
including added costs, which will drive the need
for takaful operators to achieve the scale required
to absorb these costs or grow through mergers and
acquisitions.

Source: Moody»s

Arab Insurance United Arab Emirates

UAE Listed Insurance Companies Performance Analysis Q1 2021

The listed insurance companies in the UAE closed Q1
2021 with a remarkable growth in profits of 76% from
last year. However, since Q1-2020 was impacted by
falling equity markets due to the onset of COVID, this
growth figure should be taken with a pinch of salt.

On the other hand, the impact of COVID-19 continues
into 2021-Q1 with a relatively stagnant topline when
compared with last year. The growth recorded for
listed companies was 1%, although this is impacted by
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the acquisition of Noor Takaful by DARTAKAFUL, without which the growth is almost nil. Nevertheless,
considering reducing motor tariffs observed in the market, together with decreasing premiums for life products, an

overall stable topline proves resilience of the industry.

To download full report, please click here

Source: BADRI
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KSA Insurance Companies Performance Analysis Q1 2021

“The KSA Insurance industry recorded a growth of
1.8% in Q1-2021 as compared to the corresponding
period Q1-2020, with GWP amounting to SAR 12.8
billion (excluding Saudi Re, the GWP stood at SAR
12.4 billion with a growth of 1.6%).

Overall industry profits (before Zakat and Tax) for
Q1-2021 have increased to SAR 211.56 million,
highlighting a robust growth of 27% compared to Q1-
2020.

The weighted Average Retention ratio is 86%, which
is also reflective of the mix of business being skewed
towards highly retained lines such as Medical and
Motor. However, there has been a decrease in the
retention ratio of general insurance.

The detailed analysis is covered in the Performance
Analysis Report of the Saudi Insurance Industry
attached.”
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To download full report, please click here
Source: BADRI
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Fitch Affi rms Tunis Re at National IFS ‘AA(tun)’; OutlookStable

Tunisia: Fitch Ratings has affi rmed Societe Tunisienne
de Reassurance’s (Tunis Re) National Insurer Financial
Strength (National IFS) Rating at’AA(tun)’. The Rating
Outlook is Stable.

The National IFS Rating refl ects the leading position of
Tunis Re in the Tunisian reinsurancemarket, as well as its

strategic role within the economy of Tunisia, underpinned
by its strongties with its cedants, retrocessionaires and
the Tunisian State (B/Negative). Our assessmentof the
company’s business profi le is constrained by increasing
diversifi cation into high-riskgeographies, with limited
potential for expansion into sound-quality international
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business.

Tunis Re’s credit fundamentals were robust in 2020 despite
the coronavirus pandemic andtwo major exceptional
claims, including the August 2020 Beirut explosion. We
expect thecompany’s fundamentals will remain robust in
2021. The company has demonstratedcontinued resilience
to shocks through challenging years for global reinsurance,
depreciationof the Tunisian dinar, and the 2011 social
uprising in Tunisia. This was due largely to thecompany’s
sound management, low risk appetite, sound-quality
retrocessionaires, andstrong ties with its cedents and the
Tunisian state.

Tunis Re is highly exposed to systemic risk as most
of its assets are domestic. However,investment risks
are in line with its credit profi le, and most of its
domestic investments areliquid. Tunis Re is exposed
to currency risk, through its business operations that
areincreasingly skewed towards international markets,
high use of international retrocession,and an unhedged
currency mismatch between assets and liabilities.

Tunis Re scored ‘Adequate’ under Fitch’s Prism Factor-
Based Capital Model (FBM) at end-2020, compared
with ‘Strong’ at end-2019, albeit still supporting the
rating. This slightdeterioration was due to multiple
factors, including a 2021 planned dividend payment,
afterCovid-19 restrictions resulted in no dividend in

the previous year. Other factors whichaffected Prism
are a wider currency mismatch between assets and
liabilities versus 2019,mostly due to some reserve
strengthening amid 2020 exceptional claims, and a
higherretained catastrophe risk. We expect Prism to
remain ‘Adequate’ in 2021, and regulatorycapital to
remain at a comfortable level, although regulatory
oversight in Tunisia is fairlyunder-developed.

Fitch believes Tunis Re’s earnings are strong for the
rating, with a fi ve-year average reportedcombined
ratio of around 100% and an average return on equity
(ROE) of 7% in 2016-2020.Tunis Re’s earnings were
robust in 2020 despite some exceptional non-Covid-19
relatedclaims, and pressures from the pandemic. We
expect earnings to remain robust in 2021.

Fitch believes Tunis Re’s retrocession programmes are
effective, supporting sound risk-management policies,
as the company has developed strong business ties with
highly ratedinternational reinsurers, while maintaining
an adequate retention ratio. Exposure tocatastrophe risk
1s manageable for the company and largely retroceded,
despite someincreased net exposure in 2021 due to
challenging retrocession renewals amid exceptional
2020 claims.

Source: Fitch

RATING ACTIONS

ENTITY/DEBT RATING PRIOR
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Oman Re’s Profit Before Tax up by 53% in First Quarter

Oman: Oman Re’s profit before tax increased by 53%
to reach at OMR 458k [USD 1.2 million] for Q1 2021
compared to OMR 298k [USD 775k] for Q1 2020. Gross
Written Premium (GWP) also increased by 12% to reach at
OMR 12.4 million [USD 32.2 million] as at 31 March 2021,
compared to OMR 11.1 million [USD 28.7 million] for the
same period in 2020.

The robust growth in profit is due to buoyant underwriting
results as well as strong performance of investment
portfolio. Net underwriting profit increased by OMR 128k
[USD 332k] to reach at OMR 157k [USD 408k] for the
first quarter. The improvement is on account of reduction
in combined ratio by 3% to reach at 95.9% for the first
quarter. Investment income improved by OMR 37k [USD
96k] to reach at OMR 562k [USD 1.5 million]. Oman Re’s
net equity stands at OMR 25.9 million [USD 67.3 million]

Disclamer:
The opinions expressed in the articles doesn“t reflect GAIF positions;

the statistics are the sole responsibility of the articles authors

as at 31 March 2021.

The Company’s CEO, Romel Tabaja commented: “We
have had a good start and our results for first quarter of
2021 demonstrate Oman Re’s continued resilience amidst
challenging circumstances. Our performance exceeded the
forecasts and we have also noticed improvements in prices
and conditions within the regional reinsurance market.”

He added, “The prevailing COVID-19 pandemic has taken

record number of lives during early 2021 and our thoughts
go out to those who have lost loved ones. Over the one
and half year period, the pandemic has affected several
businesses and industries across the globe. At Oman Re,
we remain focused towards continuing our support to our
clients and partners based on our strong balance sheet and
prudent risk management practices.”

Source: Company»s website
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